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Forward Looking Statements

Å Certain statements made in this presentation that are not based on historical information 
are forward-looking statements which are made pursuant to the safe harbor provisions of 
the Private Securities Litigation Reform Act of 1995.

Å These statements are neither promises nor guarantees, but are subject to a variety of risks 
and uncertainties, many of which are beyond our control, which could cause actual results 
to differ materially from those contemplated in these forward-looking statements.

Å Investors are cautioned not to place undue reliance on these forward-looking statements, 
which speak only as of the date hereof. iRobot Corporation undertakes no obligation to 
update or revise the information contained in this presentation, whether as a result of 
new information, future events or circumstances or otherwise. 

Å This presentation contains various non-GAAP financial measures as defined by SEC 
Regulation G, including Adjusted EBITDA, which we define as Earnings Before Interest, 
Taxes, Depreciation, Amortization, merger and acquisition expenses, restructuring 
expenses, net intellectual property litigation expenses and non-cash stock compensation 
expense.The most directly comparable GAAP financial measures and a reconciliation of 
the differences between the GAAP financial measures and the non-GAAP financial 
measures are posted on the investor relations page of our web site at www.irobot.com.

Å For additional disclosure regarding these and other risks faced by iRobot Corporation, see 
the disclosure contained in our public filings with the Securities 
and Exchange Commission.
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The Consumer Robot Company
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Å Focusedon the Consumeras our Customer

Å Leading Today

ïProducts, Technology, Brand, Marketing

ïGlobal Market Leadership

Å Leading Tomorrow 

ïRVC Market Large and Growing  

ÅAdditional Market Categories

ï Investing in our Product & Technology future

ï Investing to accelerate growth 

and maintain market leadership

More than 25 years of global robotic-technology market leadership
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Strategic shift to focus on consumer  due to fundamental changes in D&S market

Introduced 
Braavaand 

Roomba 880

Defense Significant Value Driver

(2006 ï2011)

Focus on Consumer

(2013 ï2015+)

Introduced 
Roomba 980

Source: Company filings, Company management.

($ in millions)

Acquired 
Evolution 
Robotics

iRobot Pivots Away from Defense to Focus on Consumer 

Market

Critical 

Transition Period 

(2012)

$112  
$144  

$174  $166  

$229  

$279  

$357  

$428  

$507  

$560  

$76  
$102  

$130  $123  
$160  $175  

$71  
$50  $46  $55  

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015

Consumer Product Revenue Defense & Security Revenue

$112  
$144  

$174  $166  

$229  

$279  

$357  

$428  

$507  

$560  

$76  
$102  

$130  $123  
$160  $175  

$71  
$50  $46  $55  

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015

Consumer Product Revenue Defense & Security Revenue

$112  
$144  

$174  $166  

$229  

$279  

$357  

$428  

$507  

$560  

$76  
$102  

$130  $123  
$160  $175  

$71  
$50  $46  $55  

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015

Consumer Product Revenue Defense & Security Revenue

$112  
$144  

$174  $166  

$229  

$279  

$357  

$428  

$507  

$560  

$76  
$102  

$130  $123  
$160  $175  

$71  
$50  $46  $55  

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015

Consumer Product Revenue Defense & Security Revenue

August 2016



iRobot Confidential

Unlocking the Future Growth Potential

Current: Product and Innovative Technology Leadership

Disciplined Research and Development Allocation

Adjacent product opportunities

Global Market Leadership ςNear-term Growth Potential

China Growth
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Diversifying Revenue with Wet Floor Care and Lawn Care

Future: Mapping Robots & The Smart Home

Long Term Financial Model
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Continuous Innovation Drives Sustained 

Market Leadership
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Wet Floor Care

Roomba

Next Growth Opportunities

2002

Original Series
Autonomous vacuuming robot 

with cliff sensors

2007
500 Series

Improved battery life and
easy scheduling

2011
700 Series 

New cleaning system and 
touch screen UX

2013
800 Series 

Debris extractors

2015
900 Series

Wi-Fi connected, iRobot app 
and vSLAMnavigation

2005
Scooba300 Floor Scrubbing

Autonomous floor mopping robot 
capable of cleaning larger spaces

2011
Scooba200 Floor Scrubbing

Discontinued due to shifting demand 
to Braavamopping and sweeping

2016
Braavajet Mopping & Sweeping 

Designed for bathrooms and high traffic 
areas, 3 cleaning methods, 

consumable pads

2013
Braava300 Mopping & Sweeping

Rebranded Mint product acquired 
from ERinto a global 
sweeping solution

Robotic Lawn Mower Other Connected Home Products

More than 16 million home robots sold since 2002, each generation 
accelerating with advances in functionality

Mapping Technologies (vSLAM) enabling 
Consumer IoT
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iRobot Roomba® 980
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The Power to Change the Way You Clean
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